
Grow Your
Business.

Join the Program Today! 

Help Your Clients.

No Telecom Expertise Required.

What the Program Is 

A simple, referral-based partnership for IT firms 
and consultants who want to offer business 
phone systems without taking on telecom.  

You refer a client; Magic Apple handles the rest.  

The Quick Version 

Referral-only program

You remain the 
trusted advisor

We manage installation, 
onboarding, and support

No selling required

Why IT Firms Join 

How To Join 

How You Earn 
Keep competing IT providers 
out of your accounts

Ideal for:

Small and midsize IT firms 
MSPs and technical consultants 
Anyone wanting to offer phone solutions without 
building telecom in-house 

Add steady recurring 
revenue

Offer a complete, reliable 
communication solution

10% referral for as long as customer 
is in good standing. 

Simple, predictable, long-term 
revenue. 

Give your clients a phone 
system they’ll actually like

Who This Program Is For What You Get as a Partner

Professionally designed marketing materials 
A knowledgeable team ready to support you 
A trusted phone system partner who reflects well on 
your business 
Fast responses and real people who care about 
your clients 

Fill out our
short form

Sign the partnership
agreement

Start referring
clients
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magicapple.com (615) 425-7474



Start Earning with Magic Apple Today! 

How Referrals Work 

Do I have to sell or support the 
phone system? 

No. You introduce the client, 
and we take it from there.

Will my client stay “my client”? 
Yes. You remain their primary IT 
partner. We only manage the 

phone system. 

How often do I get paid? 
Monthly, for as long as 
your referral remains 

active.   

magicapple.com (615) 425-7474

Partner Program
FAQs 

We connect with the client 2You submit a referral 1

You earn monthly residuals4We install and support
the phone system 
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Old Way Referral Partnership 

Old Way vs. Magic Apple Referral 
Partnership 

You try to support 
telecom yourself 

Low margins, high 
headaches 

Risk of losing clients to 
telecom competitors

Zero telecom 
burden 

Predictable 
recurring revenue 

Stronger client 
relationships


